REKONNECT Y R

Rekonnect’s B2B platform empowers MedTech companies
to achieve and sustain post-market success

Location: Sweden Revenue size: Pre-revenue

Year founded: 2021 Funding raised: EUR 400,000

Founders: Will Gray Most relevant investors: Curus (Stockholm),
Loop capital, FTC3

Team size: 1-9 Website: www.get-rekonnect.com

PROBLEM

The success of MedTech companies proposing medical devices are dependent
on the continued relevance and performance of their product - especially after
they have hit the market. But gathering user-data, providing service or training
and analyzing concrete feedback can be a time-consuming, costly affair, and
further complicated by evolving regulation and the often sensitive nature of the
data used in the medicinal industry.

SOLUTION

Rekonnect has launched a B2B SaaS platform that unifies centralized product
data, and digital asset and device management into one, streamlined solution.
By offering customizable, holistic platforms, that connect MedTech companies
and innovations directly with actual healthcare professionals and users,
Rekonnect is allowing the inventors of various MedTech-devices to gather
concrete customer intelligence, stay updated on regulatory compliance, upskill
and train device users and consistently implement optimizing measures based
on evident, real-time feedback and post-market trends.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

As their B2B, customizable Saa$S solution Rekonnect caters to a wide range of
MedTech companies, inventing and distributing all types of medical devices on
an international level. As a globally oriented company, operating in a likewise
globally connected industry, Rekonnect has experience working with clients
from all over the world, implementing multilingual training, opening support
channels, and gathering feedback.

Rekonnect is hoping to offer its services to MedTech companies, manufacturers,
stakeholders and decision makers throughout the East Asian region, by
facilitating the optimal connection between inventors and their users, even
across regions and markets.

GET IN TOUCH WITH REKONNECT

will@get-rekonnect.com N
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PARTISIA

Setting new standards for privacy-preserving
software solutions

Location: Aarhus, Denmark Revenue size: EUR 8 million

Year founded: 2018 Funding raised: N/A

Founders: Kurt Nielsen, Peter Most relevant investors: No external
Frandsen, Jakob Pagter, Ivan investors in Partisia Group Soft Funding
Damgard, Jesper B. Nielsen, only

Claudio Orlandi, Emil B. Orloff

Team size: 45 Website: www.partisia.com
PROBLEM

Companies working in heavily regulated fields such as healthcare, research or banking
find themselves restrained by not having access to software that can handle the often
multi-tier security measures needed to store and share confidential data while being
compliant with international data protection laws such as GDPR and APPI. This means
that many companies feel obliged to go through third parties such as consultancy
houses or public organizations, costing them precious time and money.

SOLUTION

Partisia is pioneering the world of building, tailoring and offering high-security software
by providing new standards for secure software solutions to process confidential, multi-
participant information. Partisia is powered by broad sectoral experience and deep
technical knowledge about various privacy-enhancing software solutions. This enables
Partisia to accommodate a multitude of industries, companies and data-concerns in
their innovative infrastructures, implementing e.g. Consent management, GDPR-
compliance, cloud computing, blockchain-technology and secure multiparty
computation.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Thanks to Partisia’s tailored approach, their solutions can be applied across a wide
range of industries and sectors. Having worked on both private and public projects in
international settings, Partisia’s team is skilled in always facilitating a close
collaboration with partners and customers to make sure every need and requirement
is covered. Customers includes International Committee of the Red Cross, Data for
Good Foundation and other international organizations.

With Japan constituting one of the most active markets with regards to development
of new technology, Partisia is looking for new partners who could benefit from
utilizing their platform. Further, Partisia is also looking at the possibility of designing
new solutions in a differently regulated market, hopefully opening up to more global
collaborations and partnerships.

GET IN TOUCH WITH PARTISIA
mark.medum.bundgaard@partisia.com
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ACTIVATE HEALTH

Building an Al-powered digital therapeutics platform for
predicting, preventing and treating cardiometabolic diseases

Location: Talinn, Estonia Revenue size: Pre-revenue

Year founded: 2020 Funding raised: EUR 1.5 million

Founders: Siim Saare Most relevant investors: Oxford University
NHS Trust

Team size: 15 Website: www.activate.ee

PROBLEM

According to WHO, 33% of adults globally are living with metabolic syndrome - a
condition that greatly increases the risk of heart disease and type 2 diabetes. Due to
growing prevalence, shortage of physicians and lack of evidence-based digital tools,
there is a massive care gap resulting in hundreds of billions in preventable medical
costs each year.

SOLUTION

We are building prescription digital therapeutics for treating metabolic syndrome
related disorders (high blood pressure, cholesterol imbalance, elevated blood sugar,
overweight and obesity). Our digital treatments help patients control or reverse their
condition while helping healthcare providers and payers save cost and improve
outcomes.

Our DTx programs can serve as standalone first-line therapy or adjunctive therapy to
existing pharmaceutical treatments helping to improve patient adherence and
outcomes.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Our end users are patient with elevated cardiometabolic risk. Our customers are
primary care practices, private clinics, pharmaceutical companies, private health
insurance providers and corporate health plans. Activate Health's highly accessible
solution is particularly relevant in the Asian market, which is seeing a growing
prevalence of chronic lifestyle related diseases. With a number of established
connections in Japan, Activate Health is looking forward to connecting with new
partners, collaborators and investors, to join their mission of extending human
healthspan globally.

GET IN TOUCH WITH COMPANY NAME

siim.saare@activate.ee
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CONURSE

Building digital health solutions for healthcare staff and patients
with a focus on improving guidelines adherence, enhancing care CoNurse
quality, and patient safety across the care continuum

Location: Talinn, Estonia Revenue size: EUR 100,000 - 499,999
Year founded: 2012 Funding raised: EUR 700,000
Founders: Andres Melik Most relevant investors: Johns Hopkins

University, EASME-EU, 500 Startups, Dreamit
Ventures, Jumpstart Foundry, EIT Health

Team size: 10-19 Website: www.conurse.net

PROBLEM

Four out of 10 patients are harmed in care settings, often because healthcare
workers fail to comply with clinical protocols. Hospitals attempt to solve the
problem by developing guidelines but struggle to integrate them into clinical
workflows. Most often the guidelines are inaccessible at the point of care, or hard to
follow and understand due to complex workflows and information overload.

SOLUTION

CoNurse, is a voice-guided protocol adherence and deployment application that
improves quality and standardization of healthcare. CoNurse supports staff by
providing step-by-step, institution-specific guidelines for clinical protocols and
workflows for non-routine procedures and emergency situations, significantly
reducing preventable adverse events, the main non-reimbursable cost driver in
healthcare.

CoNurse has the potential to significantly reduce the costs for healthcare systems
e.g., it has shown to reduce nurses’ induction time from 15 to 3 days and cost by
80%. CoNurse initiates guidance based on a number of continuously monitored
parameters, such as care pathway complexity, staff experience, hospital
complication rates, instead of manually choosing guidelines in a static environment
as is the current standard in nursing

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

CoNurse's primary clients are medical centers and schools worldwide, looking to
reduce medical errors and non-reimbursable costs, and make onboarding of junior
staff more time and cost-effective. CoNurse is already present in 9 countries, and
the mobile application is readily available on App Store and Google Play.

CoNurse is looking for funding, distribution partners, clients, and R&D capabilities.
By entering the East Asian market, CoNurse would be able to widen their
investment strategy and increase scaling opportunities.

GET IN TOUCH WITH CONURSE

andres@cognuse.com N
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NAVIGIL NAVIGIL

Smart watches and services providing safety
and independence for vulnerable individuals

Location: Espoo, Finland Revenue size: EUR 1,8 million

Year founded: 2010 Funding raised: N/A

Founders: Matti Raty Most relevant investors: Hillstead Capital
Taranis

Team size: 40 Website: www.navigil.com

PROBLEM

Vulnerable individuals such as elderly or impaired people often feel stressed,
trapped and limited by their inabilities to navigate freely in everyday life -
resulting in nothing but frustration to themselves and their network of family,
friends or caregivers.

SOLUTION

Navigil has created a series of smart wellness wristwatches, that combines safety,
technology and style. The watches and their connected services, such as the
Navigil Share and Care app, let the users track their own wellbeing and health
data, and possibly share this information with chosen family, friends, caregivers
or professional emergency services. With a variety of affordances such as an
extensive wellness dashboard, location services with user-defined safe zones,
long-term trend analysis and a one-button emergency call, the Navigil Services
ensures a longer, active, independent life, with dignity and peace of mind for
both the user, and everyone around them.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Navigil's services cater to a range of different user profiles, tailored to e.g.
dementia, elderly with long term conditions, impaired people and lone workers.
This flexible and inclusive approach to the users’ specific needs combined with
the high quality and exclusive style, means that Navigil's products are currently
being used in more than 30 countries, represented by established offices in
Finland, Germany, UK, Italy, USA and Japan.

Founder Matti Raty has extensive international experience from working with
transnational companies such as Xerox and Ericsson. Navigil already has an
established office in Yokohama, Japan, and is currently looking to explore more
opportunities across the East Asian region.

GET IN TOUCH WITH NAVIGIL

motoo.toyama@navigil.com
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MEDBEAT

Measuring ECG signals anytime and anywhere

Location: Malmo, Sweden Revenue size: EUR 44,000
Year founded: 2018 Funding raised: EUR 2.5 million
Founders: Erik Rask Most relevant investors: Tais Clausen

Nikolaj Deichmann, 3Shape
Team size: 8 Website: www.medbeat.se

PROBLEM

One of the greatest challenges of modern medicine is cardiac arrhythmias. The
most common arrhythmia is atrial fibrillation which exists in around 2% of the
world’s population, and causes 30% of all strokes worldwide. Correctly
diagnosing arrhythmias is challenging as arrhythmias come and go during the
week and you need to record an ECG exactly when the arrhythmia is happening.

SOLUTION

MedBeat has developed a modern, user-friendly and non-invasive device that
measures ECG signals anytime and anywhere. Once attached to the user’'s chest,
the device is able to monitor and record cardiac activity without interruptions for
at least 7 days, which provides a comprehensive medical insight and superior
clinical accuracy. After 7 days, the user simply mail the device back to MedBeat,
who employ a set of advanced algorithms and artificial intelligence-based tools
to accurately identify anomalies or diseases.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

MedBeat works with hospitals, primary healthcare centers and private
customers. By shipping the small, user-friendly device directly to the user,
MedBeat is able to offer its service to customers all over the world. As cardiac
arrhythmia unfortunately is a prevalent problem across many demographic
segments, MedBeat's solution caters to everyone - from elders, professional
athletes, chronically ill and many more.

MedBeat's founder Erik Rask has first-hand experience from the Japanese
healthcare system working on clinical rotation as a medical doctor within
cardiology and heart surgery, in Japan. Today, MedBeat is convinced that their
company and product can be of great interest in Asian markets, which is why
they are looking for potential investors and partners to help explore this
opportunity.

GET IN TOUCH WITH MEDBEAT

erik.rask@medbeat.se N
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Automating MRI for brain diagnostic imaging, empowering
radiologists with optimized workflows, and bringing clinical
intelligence at the point of imaging

Location: Copenhagen, Revenue size: Pre-revenue

Denmark

Year founded: 2018 Funding raised: EUR 5 million

Founders: Akshay Pai, Robert = Most relevant investors: Vaekstfonden, Crista
Lauritzen, Erik Dam, Mads Galli Ventures, Innovation Fund Denmark,
Nielsen, Martin Lillholm KMD Ventures

Team size: 15 Website: www.cerebriu.com

PROBLEM

The demand for MRI and CT scannings is increasing by nearly 10% a year, and
there is a global shortage of radiologists who are able to analyze the ever
increasing volume of images. In addition, there is a large untapped potential
for increased efficiency in brain MRI, both in terms of automated analysis,
reduced scan time and improved patient prioritization.

SOLUTION

Cerebriu has developed Apollo, a smart protocol technology that optimizes
brain MRI scan acquisition and patient management. It offers real-time
decision support to optimize the protocol at the MRI console, ensuring the
acquisition of the right sequence for the right patient at the right time.

Apollo’'s Smart Protocol enables the optimization of MRI utilization, reduces
unnecessary image acquisition and improves the technologist's confidence at
the MRI console. Cerebriu Apollo solution is regulated as a medical device (CE-
marked). Cerebriu Apollo conforms to Medical Device Directive 93/42/EEC

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Cerebriu has already partnered with leading hospitals in Denmark, USA,
Norway, India, Israel and Brazil. Cerebriu’s value proposition fits well to the
neuroimaging workflow conducted in many hospitals across East Asia, and is
looking for radiology and hospital partners seeking to optimize their brain MRI
workflow process.

GET IN TOUCH WITH CEREBRIU

mgl@cerebriu.com
NAVA
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Diagnosing male-factor infertility and directing to
the most suitable infertility treatment

Location: Lund, Sweden Revenue size: Pre-revenue
Year founded: 2018 Funding raised: EUR 7 million
Founders: Kush Punyani Most relevant investors: Avanza Pension, Magnus

Brandt, Kushagr Punyani, Nordnet
Pensionsforsakring, Andreas Ward, Sven Rasmusson

Team size: 1-9 Website: www.spermosens.com

PROBLEM

WHO reports that 50% of infertility worldwide is caused by male-oriented issues.
Additionally, Japan has the highest number of in vitro fertilisation cases (IVF), yet the
lowest rate of success. Current technology has not been possible to predict if sperm
cells can actually fertilise the egg cell. Consequently, diagnostics have relied on
sperms’ physical properties and motility, thus directing the majority of treatments to
the highly invasive and unnecessary, instead of the safer and more natural standard-
IVF.

SOLUTION

Spermosens is revolutionising IVF treatment by commercialising the first functional
male infertility diagnostic device, to accurately predict the fusion capacity of sperm
cells. The company is developing the first of its kind automated sperm diagnostic
device JUNO-Checked that relies on the sperm cells ability to bind to egg cell-
proteins. Using recombinant proteins, nanotechnology and electrochemistry,
Spermosens’ novel diagnostic device helps patients and healthcare providers to probe
the underlying cause of unexplained male infertility, and direct them to the most
appropriate IVF treatment.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Spermosens key customers are public and private IVF Clinics and Sperm banks who
have shown a high level of interest for the technology. Spermosens products will
improve the workflow at the IVF clinics and facilitate the choice of the appropriate IVF
treatment for each individual case. Primary customers are-5000 IVF clinics globally
where 3-4 million IVF treatments are performed annually. Spermosens is looking for
strategic partners in East Asia who can assist them in taking full advantage of this
opportunity to improve the quality of life for couples suffering from infertility.
Spermosens is striving to create substantial value to all stakeholders involved in IVF
treatment in East Asia for activities including Outlicensing, Codevelopment, and
Investments for regional launch

GET IN TOUCH WITH SPERMOSENS

Kp@spermosens.com N
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SPIROMANN

Developing a lung health monitoring device

Location: Copenhagen, Revenue size: Pre-revenue

Denmark

Year founded: 2022 Funding raised: EUR 140,000
Founders: Neta Meitlis, Dan Most relevant investors: Private business

Avrahamson, Jesper Ellegard angel

Team size: 5 Website: www.spiromann.com

PROBLEM

Every day hundreds of millions people worldwide suffer from asthma, and the
painful, persistent symptoms and side effects that follow this chronic condition.
The uncertainty that comes with having reduced lung capacity immobilizes the
patient, and further causes daily stress, worry and suffering, both for themselves
and their network of family, friends and caretakers.

SOLUTION

Spiromann has developed a pocket sized, personal device called The Intelligent
Personal Portable Inflammometer (IPPI), that gives asthma patients back their
independence and peace of mind, and thus improves their general quality of life.
The IPPI provides the patient with an easy, accessible and affordable method, to
continuously track and analyze lung function, no matter where or when the need
arises. Simply put, the IPPI measures the fractional exhaled Nitrogen Oxide from
a single breath, analyzes the exhaled gasses and provides the user with direct,
instant comprehension of the real-time status of their lung health, presented in a
connected app. Through the app, the user will further be able to keep a personal
record, and stay informed on potential parameters of influence such as
temperature and other environmental factors.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

The IPPI is designed to meet US and EU regulatory compliance standards for
diagnostic support, and thus cater to multiple markets.

Spiromann is interested in exploring the opportunities of both manufacturing-

facilities and partnerships with local healthcare actors throughout the growing
region of East Asia.

GET IN TOUCH WITH SPIROMANN

neta@spiromann.com
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ANYO LABS

Through groundbreaking machine learning software, ANYO
Labs is revolutionizing the drug discovery process.

Location: Gothenburg, Revenue size: Pre-revenue

Sweden

Year founded: 2022 Funding raised: N/A

Founders: Leif A. Eriksson, S. Jalil  Most relevant investors: Chalmers Ventures

Mahdizadeh, André Stadelmann,
Albin Boman, Marek Szczygiel

Team size: 5 Website: www.anyolabs.com

PROBLEM

The traditional methods for universal drug discovery are notoriously laborious,
slowing down scientific progress and maximizing the amount of resources
needed for every research phase.

SOLUTION

By employing a revolutionizing Al, machine learning framework ANYO Labs’
technology has the capacity to reduce drug discovery timelines significantly;
potentially cutting years from the normative period. Providing tools to screen
vast databases of compounds, efficiently navigate large chemical libraries and
generate de novo molecules, ANYO Labs is combining industry-leading accuracy
with cost-efficiency and general optimization of the entire research process.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

ANYO Labs help pharmaceutical companies streamline research and lead
optimization to prospectively benefit universal healthcare. This means that
ANYO Labs is working with various stakeholders within the pharmaceutical
industry such as full stack drug development actors, early biotech companies
looking to technologically accelerate or established CRO companies, who are
looking to integrate new cost- and time efficient initiatives. ANYO Labs is
currently engaged with a number of companies throughout Europe, and is
looking to expand their current client base to new markets.

Thanks to the East Asian region’s rapidly evolving tech landscape, ANYO Labs is
excited to explore potential partnerships with local companies, and co-create
innovative, pharmaceutical solutions. With established contact to various actors
active in the region, ANYO Labs is hoping to expand and discover more
opportunities of collaboration and partnership.

GET IN TOUCH WITH ANYO LABS
andre.stadelmann@anyolabs.com
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FINNADVANCE

Developing in-vitro models, mimicking human biology
for accurate, fast and accessible drug development
and research purposes.

finnadvance

Location: Finland Revenue size: Pre-revenue

Year founded: 2019 Funding raised: EUR 2 million

Founders: Prateek Singh Most relevant investors: Athensmed, Voima
Ventures, Icebreaker.vc, Business Finland

Team size: 17 Website: www.akita.bio

PROBLEM

Drugs and other types of medical therapy have different effects on conventional
2D cell cultures and on animals vs. human biology. 90% of the drugs validated
in either pre-clinical models or on animals, will fail during the transition to
actual human clinical trials.

SOLUTION

By providing the highest, standardized throughput organ-on-chip platform that
enables safety, efficacy and toxicology testing in human models, Finnadvance’s
technology significantly reduces the number of failing drugs at the often costly
trial phases.

Finnadvance’s platform connects microtechnology and molecular biology to
enable physiological model development, mimicking human biology reliably
directly in the laboratory.

KEY CUSTOMERS AND INTERNATIONAL PRESENCE

Finnadvance is currently focusing on preclinical CROs and pharmaceuticals for
early stage drug- and therapy screening. However, the groundbreaking
technology has also stirred interest in academia, as it provides critical tools and
new opportunities for researchers and biotechs in the development of novel
therapy forms. As the Japanese and Korean pharmaceutical and biotechnology
companies represent industry-leading progress in neurological- and oncology
drug and therapy development, Finnadvance plans to set up a Japanese office
and team by the end of 2022. Finnadvance is therefore seeking talent and
investment opportunities in Japan.

GET IN TOUCH WITH FINNADVANCE

prateek@finnadvance.com N v
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